RESOLUTION NO.

A RESOLUTION OF THE MAYOR AND CITY COUNCIL OF THE CITY OF LA VISTA,
NEBRASKA RECOMMENDING TO THE NEBRASKA LIQUOR CONTROL COMMISSION,
APPROVAL OF THE CLASS C LIQUOR LICENSE APPLICATION FOR PALACIO
ENTERPRISES INC. DBA 84™ STREET CAFE, LA VISTA, NEBRASKA.

WHEREAS, - Palacio Enterprises Inc, dba 84" Street Café, 8013 S 83rd Avenue, La Vista, Sarpy
County, Nebraska, has applied to the Nebraska Liquor Control Commission for a
Class C Liquor License, and

WHEREAS, the Nebraska Liquor Control Commission has notified the City of said application,
and

WHEREAS, the City has adopted local licensing standards to be considered in making
recommendations to the Nebraska Liquor Control Commission, and

WHEREAS, said licensing standards have been considered by the City Council in making its
decision.

NOW, THEREFORE, BE IT RESOLVED, that the Mayor and City Council of La Vista, Nebraska,
hereby recommend to the Nebraska Liquor Control Commission approval of the

Class C Liquor License application submitted by Palacio Enterprises Inc, dba 84"
Street Café, 8013 S 83rd Avenue, La Vista, NE.

PASSED AND APPROVED THIS 1ST DAY OF DECEMBER 2009.

CITY OF LAVISTA

Douglas Kindig, Mayor

ATTEST:

Pamela A. Buethe, CMC
City Clerk

KAAPPS\City Hall\09 FINAL RESOLUTIONS\09.  Liquor License 84th Street Cafe.doc




LA VISTA POLICE DEPARTMENT INTEROFFICE MEMORANDUM

TO: PAM BUETHE, CITY CLERK

FROM: BOB LAUSTEN, POLICE CHIEF

SUBJECT: LOCAL BACKGROUND-LIQUOR LICENSE —84TH STREET CAFE
DATE: 11/17/2009

CC:

The police department conducted a check of computerized records on the applicant, Luis Palacio,
for ctiminal conduct in Nebraska and Sarpy County in reference to the Liquor License application.
The applicant has a reckless driving conviction (pled down from DUI) from 1992 and several traffic
entries only.




KR

RECOMMENDATION OF THE NEBRASKA LIQUOR CONTROL COMMISSION

Date Mailed from Commission Office;: November 10, 2009

L

: Clerk of

(City, Village or County)

Nebraska, hereby report to the Nebraska Liquor Control Commission in accordance with Revised Statutes of
Nebraska, Chapter 53, Sec. 134 (7) (reissue 1984) the recommendation of said city, village or county, as the case
may be relative to the application for a license under the provisions of the Nebraska Liquor Control Act as
applied for by:

© N

PALACIO ENTERPRISES INC

84T ST CAFE

8013 S 83*° AVE

LA VISTA NE 68128/ SARPY COUNTY
Application #: C-86144

45 days =12/28/2009

Notice of local hearing was published in a legal newspaper in or of general circulation in city, village or
county, one time not less than 7 nor more than 14 days before time of hearing. Check

ONE.....ooeeerriiirnns Yes No

The Statutes require that such hearing shall be held not more than 45 days after the date of receipt of
this notice from the Commission.
Local hearing was held not more that 45 days after receipt of notice from the Nebraska Liquor Control

Commission. Check one........Yes No

Date of hearing of Governing Body:

Type or write the Motion as voted upon by the Governing Body. If additional Motions are made by the

Governing Body, then use an additional page and follow same format.

Motion was made by: Seconded by:
Roll Call Vote:

Check one: The motion passed: The motion failed
If the motion is for recommendation of denial of the applicant, then list the reasons of the governing

body upon which the motion was made. (Attach additional page if necessary)

SIGN HERE DATE
clerks signature




APPLICATION FOR LIQUOR LICENSE -
CHECKLIST Nov su:9 RECE IVED
301 CENTENNIAL MALL SOUTH

PO BOX 95046 NEBRASKA Lt 9
LINCOLN, NE 68509-5046 86144 CONTROL COf ﬁ?;%gg;% NOC T 3023

PHONE: (402) 471-2571
FAX: (402) 471-2814

Website: www.lcc.ne.gov ' NEBR ASKA ’ :
/ / \ _LONTROL compmy
Applicant Name L/,{ / S PZL /4 Uy ( Pg,}/& 6 éﬂﬁ[éf /9 e /,14,75:/ SSI0N

Trade Name g {f t 5’7L. éﬁ‘cﬂ Previous Trade Name

E-Mail Address: g QS%C;%OQ @ Cox. ﬁ/@jL

Provide all the items requested. Failure to provide any item will cause this application to be returned or
placed on hold. All documents must be legible. Any false statement or omission may result in the denial,
suspension, cancellation or revocation of your license. If your operation depends on receiving a liquor
license, the Nebraska Liquor Control Commission cautions you that if you purchase, remodel, start
construction, spend or commit money that you do so at your own risk. Prior to submitting your application
review the application carefully to ensure that all sections are complete, and that any omissions or errors
have not been made. You may want to check with the city/village or county clerk, where you are making
application, to see if any additional requirements must be met before submitting application to the state.

REQUIRED ATTACHMENTS
Each item must be checked and included with application or marked N/A (not applicable)
1. Fingerprint cards for each person (two cards per person) must be enclosed with a check payable to
the Nebraska State Patrol for processing in the amount of $38.00 per person. All areas must be completed

~on cards as per brochure.

, 2. Enclose registration fee for the appropriate class of license, made out to the Nebraska Liquor
Control Commission.

3. Enclose the appropriate application forms; Individual License — Form 1; Partnership License —
Form 2; Corporate - Form 3a; Limited Liability Form (LCC) —Form 3b. Corporate Form 3a and LLC Form
3b requires Corporate Manager application — Form 3c.

4. If building is being leased send a copy of the lease.- Be sure it reads in the individual(s), corporate
or LLC name being applied for. Also, the lease must extend through the license year being applied for. If
building owned, send a copy of the deed or purchase agreement in appropriate name.

5. If you are buying the business of a current licensee, provide a copy of the purchase agreement
from licensee. This also needs to be in appropriate applicant’s name.
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6. If wishing to run on current liquor license enclose temporary agency agreement (must be
Commission form only, must include copy of signature card from the bank showing both the seller
and buyers name on account).

7. Copy of alcohol inventory being purchased. Inventory shall include brand names and container

sizes. Inventory may be taken at the time application is being submitted.

8. Enclose a list of any inventory or property owned by other parties that are on the premise.

9. For individual, partnership and LLC enclose proof of citizenship; copy of birth certificate

(certificate from the State where born, not hospital certificate), naturalization paper or passport, for all

applicants, members and spouses.

10. If corporation or LLC enclose a copy of articles as filed with the Secretary of States Office. This
document must show barcode.

11 Check with local governing bodies for any further requirements or restrictions.

12. If you have a business plan, please submit a copy.

I acknowledge that this application is not a guarantee that a liquor license will be issued to me, and
that the average processing period is 45-60 days. Furthermore, I understand that all the information
is truthful and I accept all responsibility for any false documents.
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APPLICATION FOR LIQUOR LICENSE
301 CENTENNIAL MALL SOUTH OV 82009 RECE 5 VE g
PO BOX 95046 3
'OLN, NE 68509-5046 : :
PHONE: (402 257l NEBRASKA LiQuoR 0CT 8¢ 2009 1
f;\/,\ifl-foz) 471]—2814g / CONTROL Cﬁfw‘?@ﬂ%%f@ig
ebsite: Wwww.ICC.IIE.ZOoV, EB
ComrgaAs'_(A L'C}UQR

RETAIL LICENSE(S) Application Fee
] A BEER, ON SALE ONLY $45.00
] B BEER, OFF SALE ONLY $45.00
% C BEER, WINE & DISTILLED SPIRTS, ON & OFF SALE $45.00 ;
D BEER, WINE & DISTILLED SPIRITS, OFF SALE ONLY $45.00 f
] I BEER, WINE & DISTILLED SPIRITS, ON SALE ONLY $45.00 ;
] Class K Catering license (requires catering application form) $100.00 ‘
MISCELLANEOUS Application Fee Bond Required %
Il L Craft Brewery (Brew Pub) $295.00 $1,000 minimum
] 0 Boat $95.00 none ,
] \% Manufacturer !
[ ] Alcohol & Spirits $1,045.00 $1,000 minimum ;
[ 1 Beer (excluding produced by a craft brewery) $145.00 1 to 100 barrel* $1,000 minimum
[ ] Beer (excluding produced by a craft brewery) $245.00 100 to 150 barrel*  $1,000 minimum j
[_] Beer (excluding produced by a craft brewery) $395.00 150 to 200 barrel*  $1,000 minimum :
[ ] Beer (excluding produced by a craft brewery) $545.00 200 to 300 barrel*  $1,000 minimum
[ ] Beer (excluding produced by a craft brewery) $695.00 300 to 400 barrel*  $1,000 minimum
] Beer (excluding produced by a craft brewery) $745.00 400 to 500 barrel*  $1,000 minimum
] AW Wholesale Beer $545.00 $5,000 minimum
] X Wholesale Liquor $795.00 $5,000 minimum
1 Y Farm Winery $295.00 $1,000 minimum
] Z Micro Distillery $295.00 $1,000 minimum
] Copy of TTB permit (if applying for L, V, W, X, Y or Z) "
*daily capacity, average daily barrel production for the previous twelve months of manufacturing operation. If no such basis for
comparison exists, the manufacturing licensee shall pay in advance for the first year’s operation a fee of five hundred dollars
All Class C licenses expire October 31

All other licenses expire April 30®
Catering license (K) expires same as underlying retail license

Individual License (requires insert form 1)
Partnership License (requires insert form 2)
Corporate License (requires insert form 3a & 3c¢)
Limited Liability Company (requires form 3b & 3c)

LRI

Lus /%/zz (Lo

Phone number: 7’/ 2 ’01/ ¢ 7¢ Z/X

Name

Firm Name
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rade Name (doing business as) ?‘/ ﬁ) (’\QVL[ Y74 —’L @ ﬂ ‘&
A

treet Address #1 80 / g S@ pg /9' e

treet Address #2 »
lity L% 4 'S XZ}‘} County SJQW 7)0(/ Zip Code éy / ZX
remise Telephone number 423 '(;/ é/ - 7878

s this location inside the city/village corporate limits: X] YEs 1 No

fail address (where you want receipt of mail from the commission)

lame Z—‘//Z/‘g PQ ACLO

treet Address -
=Y LUL/&/?NM 57/«

itreet Address

Zip Code ég‘/ 22

n the space prov1ded or on an attachment draw the area to be hce
rreas and areas where consumption or sales of alcohol will take place. If only a portion of the building is to be covered by the
icense, you must still include dimensions (length x width) of the licensed area as well as the dimensions of the entire building
n situations. No blue prints please. Be sure to indicate the direction north and number of floors of the building.

**For on-premise consumption liquor licenses minimum standards must be met by providing at least two restrooms




FROM :USA CENTRALREGION FAX NO. :4024515627 Nov. 10 2009 @9:52AM P2
REIUSILUVY WUN L2U4% HAA &UC 4.3 UEL4 NB LEQUOR CONTROL COMM. aec2/002

8 e S LR
Trade Namo {doing busisiess m)f / 2 S”Y*ﬁe@"/t Cj}?&
Stroot Address #1 5013 “"073"" 'é} “‘?‘1

‘Street Address #2
City Z#V 5 )Lzﬂ, | | Ccunty "W ﬁg_ e ZipCode 6?725?

Prernise Telophone number 72~/ ¥~ 769E ' o o .

Is this locasion ingide the city{t/'ﬂm're vorporats limite: X ves - 0O »ne

Muil address (where yon want mcmpt of mail from the commission)

e £ 475 ﬁ%xc/o
Y, éol/cz’wz;’;. 57/. | y o . o

Street Address
#2

City W&A Ao ' ‘ State f?w"é’ :

IR R R R S s
Inthe spgee pra»mf-d or on &3 a’t&c'}mert dravr the ared ' be | uoense(“ “This should xx:cm‘ie storage mms, bcxb%tﬂ"&»nt, sai
aress md areas where consumption or sales of aleotol will mi place. 1f only a portion of the-building is 1o be covergd by the .
licensa, you must stil! includs dhmensions Gemgrh x width) of the tmnsed area 25 well as the dimensions of the entire building ;
in situetions. No bles prints please, Be sufe o indicate the direction nuxi and nmurmbér of floors of the Suilding.

~*For on-preralse consumption Hgnor livensss mininspin standards woet be met by providing at least two resttwm
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1. READ CAREFULLY. ANSWER COMPLETELY AND ACCURATELY.

Has anyone who is a party to this application, or their spouse, EVER been convicted of or plead guilty to any charge. Charge
means any charge alleging a felony, misdemeanor, violation of a federal or state law; a violation of a local law, ordinance or
resolution. List the nature of the charge, where the charge occurred and the year and month of the conviction or plea. Also list
any charges pending at the time of this application. If more than one party, please list charges by each individual’s name.

AL YBs 1 wNo

If yes, please explain below or attach a separate page.

m‘#ﬁ) (697l Howcs %ﬂﬂoﬁn} wilot fPeemit  Cluis Bilacis)
et 14641 Yeck (o 5¢ Dn’\/-'nﬁ (Luisc Cilpeis)

2. Are you buying the business and/or assets of a licensee?
] YES Kl NO

If yes, give name of business and license number
a) Submit a copy of the sales agreement including a list of the furniture, fixtures and equipment.
b) Include a list of alcohol being purchased, list the name brand, container size and how many?

3. Are you filing a temporary agency agreement whereby current licensee allows you to operate on their license?
[] YES Xl ~No

If yes, attach temporary agency agreement form and signature card from the bank.

This agreement is not effective until you receive your three (3) digit ID number from the Commission.

4. Are you borrowing any money from any source to establish and/or operate the business?
[1 YES Kl NO
If yes, list the lender

1
i

5. Will any person or entity other than applicant be entitled to a share of the profits of this business?
[l YES NO
If yes, explain. All involved persons must be disclosed on application.

6. Will any of the furniture, fixtures and equipment to be used in this business be owned by others?
[]  YES & wNo
If yes, list such items and the owner.

7. Will any person(s) other than named in this application have any direct or indirect ownership or control of the business?
[l YES NO

If yes, explain.
No silent partners




R. Are your premises to be licensed within 150 feet of a church, school, hospital, home for the aged or indigent persons or for :
veterans, their wives, children, or within 300 feet of a college or university campus? ‘ e o )

1 YES Kl wo ESEEV
If yes, list the name of such institution and where it is located in relation to the premises (Neb. Rev. Stat. 53-177)

NOV 92009
9. Is anyone listed on this application a law enforcement officer? NEBRASKA LiQUOR
[J  YES %} NO _ _ CONTROL comiission
If yes, list the person, the faw enforcement agency involved and the person’s exact duties.

10. List the primary bank and/or financial institution (branch if applicable) to be utilized by the business and the individual(s)
who will be authorized to write checks and/or withdrawals on accounts at the institution.

US Bank &Y/,D, Ly @/éc{b

11. List all past and present liquor licenses held in Nebraska or any other state by any person named in this application.
Include license holder name, location of license and license number. Also list reason for termination of any license(s)

iously held. "+ .
plgw%gz’}; eAGjﬂz e ket /2:.%4_%(4?_7

12. List the training and/or experience (when and where) of the person(s) making application. Those persons required are
listed as followed: ,
a) Individual, applicant only (no spouse) |
b) Partnership, all partners (no spouses) ’;
¢) Corporation, manager only (no spouse)
d) Limited Liability Company, manager only (no spouse) See (2Stmt
Name: A Where:

) Date: ¢
Ch,s Valacio F[227Y Hh | fon. OVIA A

13. If the property for which this license is sought is owned, submit a copy of the deed, or proof of ownership. If leased,
submit a copy of the lease covering the entire license year. Documents must show title or lease held in name of applicant as
owner or lessee in the individual(s) or corporate name for which the application is being filed.

X]  Lease: expirationdate [ 2 -3 ]~ 012

(] Deed

] Purchase Agreement

14. When do you intend to open for business? _Aovenbe. &, 2009
15. What will be the main nature of business? Rest#t ra
16. What are the anticipated hours of operation? £ %%, NI & P

17. List the principal residence(s) for the past 10 years for all persons required to sign, including spouses. If necessary attach a |
separate sheet.

APPLICANT: CITY & STATE YEAR SPOUSE: CITY & STATE . YEAR

FROM TO ) ’ FROM TO
Epaba, Mebostbs [172 |Cltet Smutn. febops ke 190 |Clrre<t]




—

The undersigned applicant(s) hereby consent(s) to an investigation of histher background investigation and release present and future records of every kind
and description including police records, tax records (State and Federal), and bank or lending institution records, and said applicant(s} and spouse(s)
waive(s) any right or causes of action that said applicant(s) or spouse(s) may have against the Nebraska Liquor Control Commission, the Nebraska State
Patrol, and any other individual disclosing or releasing said information Any documents or records for the proposed business or for any partner or
stockholder that are needed in furtherance of the application investigation of any other investigation shall be supplied immediately upon demand to the

Nebraska Liguor Control Commission or the Nebraska State Patrol. The undersigned understand and acknowledge that any license issued, based on the
information submitted in this application, is subject to cancellation if the information contained herein is incomplete, inaccurate or fraudulent.

Individual applicants agree to supervise in person the management and operation of the business and that they will operate the business authorized by the
license for themselves and not as an agent for any other person or entity. Corporate applicants agree the approved manager will superintend in person the
management and operation of the business. Partnership applicants agree one partner shall superintend the management and operation of the business. All
applicants agree to operate the licensed business within all applicable laws, rules regulations, and ordinances and to cooperate fully with any authorized
agent of the Nebraska Liquor Control Commission.

Must be signed in the presence of a notary public by applicant(s) and spouse(s). If partnership or LLC (Limited Liability Company), all partners, members
and spouses must sign. If corporation all officers, directors, stockholders (holding over 25% of stock and spouses). Full (birth) names only, no initials.

.ﬂ/éﬁy %Mm

’ Signature of Applicant Slgnature of Spouse
/
Signature of Applicant Signature of Spouse
SKA L
COMTRQL con fggg%
Signature of Applicant Signature of Spouse 5GM
Signature of Applicant . ) Signature of Spouse
Signature of Applicant Signature of Spouse
State of Nebraska
County of \HMEB\ S County of DMW
The foregoing instrument was acknowledged before The foregoing instrument was acknowledged before
me this (clnhecaa . aced by me this_{th dA\l, o W' by
/
2/' Notary Public signature Ifofary Public signatu‘re
Affix Seal Here
CRYSIAL M. NIELSON GENERALNOTARY - St o R 08
Gensral Notary SHANE B st 4,2013
State of Nebraskg My Com
Mv Commmlon Expuu Feb 29 zorz ~

in compliance with the ADA, this manager insert form 3¢ is avai able in other formats for persons with disabilities.
A ten day advance period is required in writing to produce the alternate format.




APPLICATION FOR LIQUOR LICENSE [ ombg ~
CORPORATION =CEIVED

INSERT - FORM 3a - ﬁECEg VED

NEBRASKA LIQUOR CONTROL COMMISSION 0CT & 0.20c3
301 CENTENNIAL MALL SOUTH -

LINCOLN. NE 68509-5046 NEBRASKA LIQUOR EBR

PHONE: (502) 471-2571 CONTROL COMMESS%TR(;}_S(?A U Qlog
FAX: (402) 471-2814 OMWSS;{);\,
Website: www.lcc.ne.gov

Officers, directors and stockholders holding over 25%, including spouses, are required to adhere to the following
requirements

1) The president and stockholders holding over 25% and their spouse (if applicable) must submit their fingerprints
(2 cards per person)

2) Al officers, directors and stockholders holding over 25 % and their spouse (if applicable) must sign the signature
page of the Application for License form (Even if a spousal affidavit has been submitted)

Name of Registered Agent: é /;f// S %/d &2

o

fé{ laCio Za %&p«/sw e
Corporation Address: .S U om. g 5.

City: 07 oW 17 State: VE Zip Code: oy22
Corporation Phone Number: 422 21/ %~ 7848 Fax Number: 423-=¥S [-523F

Total Number of Corporation Shares Issued: /o002

rsstaslit

Last Name: "IVQ / 2o F
Home Address: X 3 ;L/ 7%, }/Dm 'k 7 57[, City: F2A4- A”/?
State: 4) E’: Zip Code:é‘/y 22 Home Phone Number: %;L’ 7? / - @2’——//—"

[t fole:

Signature of president

County of qu u&\o&

The foregoing instrument was acknowledged before me this Odro\()er A, M9 by

Notary Public signature

Affix Seal Here




Last Name: /PQ /Q C (l o

First Name: éé/ /S

Social Security Numt

Date of Birth: ©

Title: —_:/Dﬂfé; ([sl./f_/’

Number of Shares: /880

Spouse Full Name (indicate N/A if single): % -t % p&c lacic

Spouse Social Security Numbet Date of Birth: ,
Last Name: Pﬁz / aCLo \ First 'ame:\'%‘}ﬁp é) qL' MI: v
Social Security Number:

Date of Birth: ,

Titlé: Z’U [CCV

Spouse Full Name (indicate N/A if single): /

Spouse Social Security Number:

umber of Shares: o

\\ Date of Birth:

Last Name: First Name: MI:
Social Security Number: Date of Birth:

Title: | Number of Sharesg

Spouse Full Name (indicate N/A if single):

Spouse Social Security Number: Date of Birth:

Last Name: First Name: MI:
Social Security Number: Date of Birth:

Title:

Spouse Full Name (indicate N/A if single):

'

Spouse Social Security Number:

Number of Shares:

Date of Birth:

«~ mmﬁ 44 SIPR2
ot . i

' pRtouiel 1o B
¢ 0% 6% ook ceuidsd Al ¥




[_IYES
If yes, provide the name of corporation and supply an organizational chart

NEBRAS
CONTRO: fﬁ ESU%?%M

[ JYES NO

If yes, provide the Federal ID #.

In compliance with the ADA, this corporation insert form 3a is available in other formats for persons with disabilities.
A ten day advance period is requested in writing to produce the alternate format.

REVISED 5/2007




MANAGER APPLICATION 3 ‘ Office Use
INSERT - FORM 3¢ ' :

NEBRASKA LIQUOR CONTROL COMMISSION
301 CENTENNIAL MALL SOUTH

PO BOX 95046

LINCOLN, NE 68509-5046

PHONE: (402) 471-2571

FAX: (402) 471-2814

Website: www.lcc.ne.gov

Corporate manager, including spouse, are required to adhere to the following requirements
If spouse filed affidavit of non-participation fingerprints and proof of citizenship not required

1) Must be a citizen of the United States
2) Must be a Nebraska resident (Chapter 2 — 006) -
3) Must provide a copy of birth certificate, naturalization paper or US passport
4) Must submit fingerprints (2 cards per person)
5) Must be 21 years of age or older
- 6) Applicant may be required to take a training course

Name of Corporation/LLC: &//[ Oﬁ.& %ﬂé{lﬂﬂ L5 s

Premise License Number:

(if new application leave blank)
7

7 g
Premise Trade Name/DBA: g ‘//"’ - "

‘ 24
Premise Street Address: ?O) 3 S%) ?3 —

City: ZW % VZ/’ Zip Code: éj// Zy
Premise Phone Number ) ~ STF 7 - -S00 >

L 4 CORPORATE OFFICER SIGNATURE

(Faxed signatures are acceptable)

Form 3c Page 1




Gender:

Last Name: @./Qébl) First Name: é& ’5 MI: M{

Home Address (include PO Box if applicable): g > c;/ {/\){)/9777 " ? Sgl
City: N M’ﬁ State; VE Zip Code: é X/ 22

Home Phone Number: Z///,)- - (/§/ - SZ} 7 Business Phone Number: 422 ST 7 - 7675) 3

Social Security Number: - _ | Drivers License Number & State:

Date Of Birth: / Zﬁ/ /9" Place Of Birth: D7, @%/ /Mﬂ/,

o u - L | - .
Spouses Last Name: /D‘Zé o First Name: W’Z/ MI: /ﬁ {
Social Security Number:_“ Drivers License Number & State:
Date Of Birth: /0 //4/ /5. Place Of Birth:_ (224 A2 , AN

CITY & STATE YEAR CITY & STATE YEAR
FROM TO FROM TO
O ahs, ar Y\ OesH Goaptp A )75y | e

YEAR NAME OF EMPLOYER NAME OF SUPERVISOR | TELEPHONE NUMBER
FROM  TO
[206Y|% /0= Wbﬁ//ﬁ%fl . ﬂ@g,«dyj#uz/ 2~ Q06 5] 2
54 : 0 , /)

Form 3¢ Page 2




READ PARAGRAPH CAREFULLY AND ANSWER COMPLETELY AND ACCURATELY.

Has anyone who is a party to this application, or their spouse, EVER been convicted of or plead guilty
to any charge. Charge means any charge alleging a felony, misdemeanor, violation of a federal or state
law; a violation of a local law, ordinance or resolution. List the nature of the charge, where the charge
occurred and the year and month of the conviction or plea. Also list any charges pending at the time of
this application. If more than one party, please list charges by each individual’s name.

[XYES [INO If yes, please explain below or attach a separate page.

5loF  Glec Hown clipnteny fo poaml

2 /2 (leeklus Deivimy

Have you or your spouse ever been approved or made application for a liquor license in Nebraska or any other’

state? IF YES, list the name ({\)\f“g\:;‘}aremise. 'Ec' <oy et P PYae et
XYES [INO

Y

NN I v W B
RE L 7R

) %

Do you, as a manager, havé all the qualifications required to hold a Nebraska Liquor License? Nebraska
Liquor Control Act (§53-131.01)

@YES o M DNG JEEa

Have you filed the required fingerprint cards and PROPER FEES with this application? (The check or money
order must be made out to the Nebraska State Patrol for $38.00 per person)

el i mavs@iw i
TARTE R 3Hat )

¢ 05 Sloed o mmel e e

MOE IS0 M JATEVED
VG sAed
o igeid to alntd

b

4 ST0% BT 087 1eNGET NOBIMMO. ¢

Do you have any experience in selling alcohol in the StatE
If so list training and/or experience (when and where)

Date: Where:

5/207% ol Vore [ iptin

Form 3¢ Page 3




The above individual(s), being first duly sworn upon oath, deposes and states that the undersigned is the applicant and/or spouse
of applicant who makes the above and foregoing application that said application has been read and that the contents thereof and
all statements contained therein are true. If any false statement is made in any part of this application, the applicant(s) shall be
deemed guilty of perjury and subject to penalties provided by law. (Sec §53-131.01) Nebraska Liquor Control Act.

The undersigned applicant hereby consents to an investigation of his/her background including ‘all records of every kind and
description including police records, tax records (State and Federal), and bank or lending institution records, and said applicant
and spouse waive any rights or causes of action that said applicant or spouse may have against the Nebraska Liquor Control
Commission and any other individual disclosing or releasing said information to the Nebraska Liquor C%rol Commission.

The undersigned understand and acknowledge that any license issued, based on the information submitted 1n$§£y§£
subject to cancellation if the information contained herein is incomplete, inaccurate, or fraudulent. -

NOwv
v g 2069
C
X QN?'E‘Q;, éﬂg Liauog
"%53@5@
//{///J // v///,//;f/b ﬂ L /é N
Signafure of Manager Applicant gnature of Spouse
State of Nebraska
County of b», ,8 s County of _Qmﬁ?@&;
The foregoing instrument was acknowledged before The foregoing instrument was acknowledged before
me this New 5 4009 by methis  (H 4“1 ‘l/ Novenlsy by
Nf)tarvy Public sigﬁzﬁlre Nn’téry Public sigm;ture
Affix Seal Here . Affix Seal Here
CRYSIAL M. NIELSON CEAERAL NOTARY - Sate of Nebroska
Ganeiol Nolary SHANE R, STRATMAN
state of Nebiaskd My Comem. Exp. Sepk 4, 2013
My Commission Expires Feb 29, 2012
In compliance with the ADA, this manager insert form 3¢ is available in other formats for persons with disabilities.
A ten day advance period is required in writing to produce the alternate format.
Revised 9/2008
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SPOUSAL AFFIDAVIT OF
NON PARTICIPATION INSERT

NEBRASKA LIQUOR CONTROL COMMISSION
301 CENTENNIAL MALL SOUTH

PO BOX 95046

LINCOLN, NE 68509-5046

PHONE: (402) 471-2571

FAX: (402) 471-2814

Website: www.lcc.ne.gov

I acknowledge that I am the spouse of a liqu i

interest, directly or indirectly in the operatio
tend bar, make sales, serve patrons, stock shel
way participate in the day to day operatlons 0
required; however, I am obhgated to sig

application, v

n m

NOV | 42659 - - -
’ 0CT 3072009
NEBRASKA LIQUOR
CONTROL conaission NEBRASKA LIQUOR

Signature o¥ spouse asking for waiver
(Spouse of individual listed below)

/V { %MM

RECEIVED

CONTROL COMMISSION

{eth, Dhond

Printed name of spouse asking for waiver

State of
County of %/LL)&M The foregoing instrument was acknowledged before me this
M/? w_ Kgthy [llacio
/{ M/MW Affix S General Notary
tary Public signature State of Nebrasks

“'cm“mmim»mz 2012

Signature of individual involved with application

(Spouse of individual listed above)

State of _ Nebnel o

County of Do g(%\&:s

é///S %/0 C;é

Printed name of applying individual

The foregoing instrument was acknowledged before me this

Nov & Qe by Cripstu [ M )eher
name of person acknowledged
Affix Seal =
OU g‘ W W/f«,} CRYSIAL M. NIELSON
otary ‘Public signature General Notary

In compliance with the ADA, this spousal affidavit of non participation is available in other format§ fof pef’

state of Nebraskd.

A ten day advance period is requested in writing to produce the alternate format,

My Commission Explies Feb 29 20!2

FORM 35-4178
Revised 1/2008



Voter View - Registrant Detail

Search Your Voter
Registration

Information

Search Your Polling
Place

Search Your
Provisional Ballot

Page 1 of 1

Registrant Detalil
Name Luis Palacio
Party Republican
Polling Place VFW Post #2503
8904 Military Avenue
North Room :
= HNDCP. USE EAST ENTRANCE
Omaha, NE 68134
Districts

District Name

Omaha Public Schools

Metro Com College Dist 2

U.S. Congressiona! District 2
Appeals Court Judge Dist 2
County Judge Dist 4

District Judge, Dist 4

Juv Crt Judge, Douglas Co.
Supreme Court Judge Dist 2
Legislative District 10

Papio NRD SubD 3

Omaha PPD SubD Metro

PSC District 2

Board of Regents District 8
County Commissioner Dist 07
Metropolitan Utilities Dist
Omaha Public School Subdist 1
State Board of Education Dist8
LLearning Community 1 - Dist 1

District Type

School District

Community College District
U.S. Congressional District
Judge of Appeals Court Dist.
Judge of County Court Dist.
Judge of Distict Court Dist.
Judge of Juvenile Count
Judge of Supreme Court Dist.
Legislative District

Natural Resources District
Public Power District

Public Service Comm District
Board of Regents

County Board (Commiss./Superv)
Utilities District

School Board Ward

State Board of Education

.Learning Community Coordinating Council

https://www.votercheck.necvr.ne.gov/VoterView/RegistrantSearch.do;jsessionid=D7FCB...

Informacién en esparol

© Copyright 2006 Election Systems and Software. Al rights reserved.
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My name is Luis Palacio. I want to open a neighborhood restaurant that offers great food
and beverage. I have been in the food and beverage industry for 31 years. I have always
wanted to have a neighborhood restaurant that offers an affordable menu and personalized
service. I have service experience in fast food, fine dining, casual dining, and country clubs.
I have managed in every position. Over those years I have become very knowledgeable m
the service of food, sprits and wine.

I have been involved in the planning, organizing, training, marketing, and budgeting of
operating restaurants and bars. I completely understand the efforts required to own and
manage a restaurant operation. I believe that I have the skills and stamina needed to be a
successful restaurant owner. '

The operation will be called 84" Street Café, and is located at 8018 South 83™ Ave. The
menu is a simple yet delectable offering of hot and cold sandwiches as well as a few salads
and wraps. There will also be entrees featuring cuisine of Mexican, Italian, and Oriental. I
will offer 3 to 6 daily specials which will include chicken, fresh fish, steaks and seafood.

I plan to offer on-premise and off-premise catering. My goal is to be able to do private
functions, dinner parties, and booth sales at civic events. I want to offer food and
beverages at those events. Iam applying for a class C liquor license.

The marketing plan is detailed in the business plan. I will be trying to get bridge groups,
small civic organization, and small social groups to commit to using the restaurant as their
meeting. I will have an affordable menu for private parties namely birthdays, anniversaries,
pre-nuptials, small weddings, and business meetings.

One of my strengths is the knowledge of wines. I plan to create a food and wine group for
the Café. I have been very successful in the past creating and maintaining wine and food
group at my previous employers. I have completed and passed the first of three tests from
the Court of Master Sommelier.

The Café will offer special menus for all the holidays and big sporting events. 'The Café
will also be offer an after school menu for the parent that need to feed the kids right after
school that is a healthier option to fast food. Weekends will feature dinners for 2, with a
bottle of wine, and a wine bar after 8pm. I will be creating a Sunday Brunch for the after
church groups. :

Opening a restaurant in the Omaha area is very difficult; however I believe that with my
experience I can become profitable. I will be the sole-owner and chef which allows me to
keep the overhead down. Improvements to the café will happen as the money becomes
available. Tam currently working on raising working capital with my family, friends and the
bank.
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Owning my. own restaurant is a life long dream and desire that I have been preparmglf&cﬁ’i iSS[ON
and ready to take action. With the support of my family and friends, and with my
determination and resolve I believe I have a great foundation to succeed.
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The mission is to create a food service restaurant that offers a relaxed environment

with great home-style food matched with great beverages. I will accomplish this

with a management style that promotes long term relationships with the patrons and
employees. I believe that the development of those relationships will make the

business cost effective and profitable.

Development & Status

A suitable site for the first restaurant was found last month and lease negotiations
are in the final stages. The location will be on 84™ & Giles Street and close to a
dense population of the target market. With that phase completed, 84" Street Café
can then open and the operations phase of the project can begin.

Future Plans

If the business is meeting its projections by month six, I will start investing in the
appearance of the dining room making it more comfortable. I will also expand the
wine selections. After a year I would like to expand into another bay for a banquet
room.

Products & Related Services

84" Street Café will be offering a menu of food and beverages with a distinctive
image. There will be three ways to purchase these products; table service at the
restaurant, take-out from the restaurant, and catering to home or office.

The Menu

84™ Street Café menu (see appendices) is moderate sized, and moderate-low priced
offering a collection of ethnic and American items with a common café style items
and -- healthy (low-fat, low cholesterol, natural ingredients), flavorful, and familiar.
Our goal is to create great home-style food with the addition of light satisfying and
still nutritious food. I will not have burgers & fries on the menu.

There has been an increased awareness of nutritional and health concerns in recent
years and a growing market of people who now eat this style of cooking regularly.

Production

Food production and assembly will take place in the kitchen of the restaurant. Fresh
vegetables, meat and dairy products will be used to crate most of the dishes from
scratch. The chef will exercise strict standards of sanitation, quality production, and
presentation or packaging over the kitchen and service staff.




Service

There will be three ways a customer can purchase food. They may sit down, PRt
the 75 seats in the dining room and get full service from a waitperson. A sepat's &KOL COMN
take-out counter will service those who wish to pick up their food. Most take-out food ‘MISSION
will be prepared to order with orders coming from either the telephone or internet.

Future Opportunities

There is a market segment that prefers to eat this type of cooking at home although
they do not have the time to cook. There are already caterers and even mail order
companies that provide individuals and families with up to a month’s supply of pre-
prepared meals. We will be tapping into the catering market offering off premise
food & beverage services

This opportunity will be researched and developed on a trial basis. If successful, it
could become a major new source of income without creating the need for additional
staff or production space.

The Target Market

The market for 84" Street Café products covers a large area of diverse and densely
populated groups. Although it will be located in La Vista, it is an area that is highly
traveled. It is also an area known for and catering to the demographic group we are
targeting.

Market Location & Customers

LaVista & Papillion area has been growing in population the last 15 years and is on
pace to continue to attract the middle class population base. The LaVista chamber of
commerce is currently working on a marketing program to increase the awareness of
the business located on 84" street between Harrison & Giles streets.

The customer base will come from 2 major segments;

e Local population -- the city of LaVista & Papillion with a year-round adult
population of 127,000.

e Local businesses -- The LaVista Chamber of Commerce lists retail sales at
$174 million dollars in a three mile radius.

The food concept and product image of 84™ Street Café will attract many different
customer profiles;

e The student -- more and more young people have developed healthy eating
habits. Some also go through a "health food phase" while in college. I will
also try to take advantage of the middle school that is located in behind the
building. I will offer after school snacks between 2pm and 4:30pm keeping
the price $3 to $5.

¢ The retires — I will be looking to host bridge groups, special social groups to
build the lunch and early afternoon business, I will offer attractive menu




options with affordable pricing for getting commitments to meet at the café
on a regular basis.

+ The Tanners - the Ashley Lynn brings in a lot of traffic, I will create lite
menu with beverages that are rich in vitamins for the skin and put them on a
menu board out side the entrance.

« The working class — too busy to cook a home-style meal with the option to
eat healthier.

« The health conscious person of any age or sex -- this includes anyone on
a restricted or prescribed diet or those who have committed to a healthy diet.

« Curious and open-minded -- "if you try it, you will like it." Through
marketing, publicity, and word-of-mouth, people will seek out a new
experience and learn that nutritious food can be tasty, fun, convenient, and
inexpensive.

e Winers —on Friday nights between 8pm and 12am, I will offer a wine bar. I
will use that as a base to create a wine group and build wine sales.

o Weekender—couples that just dine out on the weekend, I will offer special
dinners for 2 that will include a bottle of wine, hoping to create dining groups.

Market Trends & The Future

The population and demographics of La Vista have remained steady for the last 14
years. As people want to stay home more and cook less our strategy of delivering
prepared meals on a weekly or monthly arrangement may be a widespread accepted
new way of eating.

The Competition

There are over two dozen restaurants in the La Vista area that sell food. There are
no Café style restaurants. Although this presents an obvious challenge in terms of
market share, it also indicates the presence of a large, strong potential. Our
aggressive plans of take-out and delivery will also give us an advantage to create a
good market share before the competition can adjust or similar concepts appear.

Competitor's Profile :
Competing with 84t Street Café for the target market are these categories of food
providers:

° Chain W ononn
s Bars & Grills
¢ La Vista Keno

Competitive Strategy
There are three major ways in which we will create an advantage over our
competitors;

e My knowledge of the food and beverage service, my experience covers fast
food, formal service, banquet service, and the know how to prepare the food
for each.



o product identity, quality, and novelty
« high employee motivation and good sales ﬁf;
¢ Innovative and aggressive service options,

84 Street Café will be the only restaurant among all the competition which focucs}gﬂsM’SSlON
the menu on home-style with the addition of low-fat selections. Each of the

competitors offers at least one "healthy" selection on their menu. Once they have

tried the restaurant, their experience will be reinforced by friendly, efficient,

knowledgeable service. Return and repeat business will be facilitated by accessible

take-out and delivery options.

Marketing Plan & Sales Strategy

Market Penetration

Entry into the market should not be a problem. The store has high visibility with
heavy foot traffic all day long. The local residents always support new restaurants. In
addition monies need to be raised for a pre-opening advertising and public relations
campaign. .

Marketing Strategy

Focusing on the unique aspect of the product theme (healthy, tasty foods) a mix of
marketing vehicles will be created to convey our presence, our image, and our
message.

Print media -- local newspapers, magazines and student publications
Broadcast media -- local programming and special interest shows
Hotel guides, concierge relations, Chamber of Commerce brochures
Direct mail -- subscriber lists, offices for delivery

Internet. - E-mail address, and Web Site Development

The marketing effort will be split into 3 phases;

1) Opening -- An advanced notice (press packet) sent out by the PR firm to ali
media and printed announcement ads in key places. Budget - $500

2) Ongoing -- A flexible campaign (using the above media), assessed regularly for
effectiveness. Budget - $500

3) Point of sale -- A well-trained staff can increase the average check as well as
enhancing the customer's overall experience. Word-of-mouth referral is very
important in building a customer base.

Future plans and Strategic Opportunities

Catering to offices (even outside of our local area) may become a large part of gross
sales. At that point a sales agent would be hired to directly market our products for
daily delivery or catered functions.
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Operations "
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Facilities & Offices CONTRQLSKAFQUOR
The 84™ Street Café is a 2000 Square foot space. The licenses and codes' issues are IS SIoN
all in order. New equipment and dining room furnishings wilt be purchased and
installed. Offices of the corporation are presently at 8321 Wyoming st Omaha
Nebraska, Luis Palacio’s home but will be moved to the restaurant after opening.

Hours of Operation

The restaurant will be open for lunch and dinner 6 days a week, 6:30am till 8pm with
a Sunday Brunch 8:30am till 2:30pm. The restaurant will be closed Christmas,
Thanksgiving, and the Fourth of July and the second week of June for vacation.

Employee Training & Education

Employees will be trained not only in their specific operational duties but in the
philosophy and applications of our concept. They will receive extensive information
from the chef.

Systems & Controls

A big emphasis is being placed on extensive research into the quality and integrity of
our products. They will constantly be tested for our own high standards of freshness

and purity. Food costs and inventory control will be handled by our computer system
and checked daily by management,

Food Production

Most food will be prepared on the premises. The kitchen will be designed for high
standards of sanitary efficiency and cleaned daily. Food will be made mostly to order
and stored in large coolers in the basement.

Delivery & Catering
Food for delivery may be similar to take-out (prepared to order) or it may be
prepared earlier and stocked. Catering will be treated as deliveries.

Management & Organization

Key Employees & Principals

Luis Palacio, will be the President and owner operator. Luis has been in the food
service business since 1978 and has always served in a managerial role. He has also
completed the first of 3 fest to achieving his Master Sommelier from the court of
Master Sommeliers, which are wine experts. §

Luis brings with him a track record of success. in customer service in the food service
industry. His management style is innovative and effective with creating and
developing relationships with his patrons.




Compensation & Incentives
84™ Street Café will offer competitive wages and salaries to all employees with
benefit packages available to key personnel only.

Long-Term Development & Exit Plan

Goals

84th Street Café is a concept that targets a new, growing market. We assume that
the market will respond, and grow quickly in the next 5 years. Our goals are to
create a reputation of quality, consistency and security (safety of food) that will
make us the leader of in home-style dining. Ideally, 84th Street Café will expand to
another bay for a private banquet room.

Strategies

our marketing efforts will be concentrated on take-out and delivery, the areas of
most promising growth. As the market changes, new products may be added to
maintain sales.

Milestones

After the restaurant opens, we will keep a close eye on sales and profit. Milestone to
watch are increasing numbers of private parties on the weekends, increasing lunch
groups, and wine sales reach around 30% of total sales

Risk Evaluation

With any new venture, there is risk involved. The success of our project hinges on
the strength and acceptance. After year 1, we expect some copycat competition in
the form of other independent units. Chain competition will be much later.



Monday T
6:30 AM till 8:

Sunday

6:30 AM till 1:30 PM




n tortillas and
a dlsh of sherbe
Cup $3.25
Bowl $ 5.25

| Salads
Lwith Bread of th

HO'[ SandW -and Sherbet

Turkey —
mashed potato and turkey

+~BBQ Pork — sliced pork loin coved
W1th BBQ sauce and served ina
Kaisér roll
Fried Egg- 2
sandwiches with toasted bread with :
American cheese and a large fried

cgg

Cold Sandwiches

(Wheat orMarble Rye) $5.75
Served with Chips & Sherbet -_

Ham
Turkey -
Chicken Salad- asked for a tomato
Egg Salad
Tuna

Desserts $4..
Cheese Cake DJ
Ice Cream Sundae
Pie DJ a la mode
Sherbet




cos, fried-or-soft, served with be

and/or chicken served with beans




Breakfast Menu
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Sk, t e,
Pancakes $1.75 Log ""?gjg
Waffles $1.75
Biscuits & gravy $3.50
2Egg O .
Cheese 75
- Denver
Rib $8.95

Toast § 50

2 Pieces Sausage $1.50
Coffee $ 1.50
Hash Browns $ 1.25
' Juice $2.00

Breakfast burritos $3.75




Entrée Specials
Flatiron Steak — Cooked medium and served with Béarnaise Sauce

Bone-in sitloin — Cooked to your temperature and served with caramelized
Onion and demi glaze

Beef Brisket — Slow cooked for 4 hours and serve with ancho Chile sauce
Duck — Slow cooked % duck with rosemary, garlic and olive oil
Scallops — Sautéed and served with sarachi chili

Shrimp — Grilled and served over cous cous mixed with dried apricots
and raisins

Sushi — Cali roll, tune roll,

Tuna — Flashed Grilled and served over rice mixed with pineapple
And coconut finished with yam glaze and toasted almonds

Catfish — Fried and served with a sweet Cole slaw
Sole — filets of sole stuffed with crab and finished with a lemon buerre blanc

Salmon — Grilled salmon filet on top of sautéed leeks and wilted spinach and
Sprinkled with bacon bits

Crab Cake — served on sweet cole slaw and lemon butter poppy seed mayo

Roasted Chicken — a thigh and Breast slow roasted and served over steamed
rice with mushrooms

Baked Ziti pasta with Chicken — served with garlic cheese bread




Monday - %2 pric
uesday — %2 price al
Wed - F rees for $20.00

Thursday a Bar $9.95

Beef Burrito with Soda

Yogurt fruit Smoothie with a Cookie
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Luis Palacio
Objective Own & operate a food & beverage operation
Experience 2007 - 2008 Hilton/Omaha Omaha Nebraska

Senior Assistant Banquet Manager

= 5 million dollar in yearly revenue operation

= Supervised the set up and running of all functions in the Department
= Hired and trained all staff

= Schedule all staff

= Process daily billing

« Banquet Bar Manger

= Supervise and train all Banquet Captains

= Maintain BEO Bible {daily event book) on a daily basis

2006 — 2007 Happy Hollow Club Omaha Nebraska
Dining Service Manager

= 2.5 million dollar food and beverage operation

= Maintained service in 4 dining rooms and 3 bars

= Maintained the Wine Cellar, $130,000.00 in inventory

= Maintaining Liquor and beverages inventories

= Wrote monthly Newsletter Atticles for the club newsletter

= Hired and Trained all Service and Bar Staff

» Created the Formal Dining room and Wine Cellar Service Standards
= Maintained Wine 101 for the club

= Worked closely with the chef on daily specials

2005 — 2006 Rick's Café Boatyard Omaha Nebraska
Assistant Restaurant Manager

= 4.5 million dollar operation

= Supervised 11 supervisors and managers

= Supervised all Service for the Restaurant

= Managed the Liquor inventories

= - Hired and Trained all service staff

= Worked closely with the chef on daily specials




Education

Interests

1998-2004 Omaha Country Club
Assistant Clubhouse Manager
« 1.5 million dollar yearly operation

Omaha Nebraska

= Supervised all service for the Dining Room and Banquets.

Managed the bar.
Created a food and wine club.
= Worked closely with the chef on daily specials

1996-1998 Bistro at the Market
Restaurant Manager

= 1 million dollar yearly operation

Managed the daily operation of the restaurant.
Created a banguet program for the restaurant.
Managed the weekend entertainment
Worked closely with the chef on daily specials

19951996 The Aquarium Restaurant
Restaurant Manager

= Managed the daily operations of the restaurant.

» Created a banquet program for the restaurant

1994—-1995 The Happy Hollow Club
Assistant Clubhouse Manager
= Supervised all restaurant service.
= Managed the food and wine club.

2004 Bellevue University

» Business Administration. 30 hours left to complete.

Cooking, Wines, Sports, and Golfing

Omaha, Nebraska

Omaha, Nebraska

Omaha, Nebraska

Bellevue, Nebraska




